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METHOD EFFECT OF ULTIMATUM GAME AND DICTATOR G
AME

Huangfu Gang, Zhu Liqi, Dai Hang, Zhang Gangying

(Beihang University, Beijing 100083; Institute of Psychology, CAS, Beijin
g 100101; China Aviation Industry Corporation 11, Beijing 100712; Shaanxi
Normal University, Xi’ an 710062)

Abstract Ultimatum game and dictator game are classical games in experimental economics, asg

used by psychologists to study people’s fair and altruism behavior. This study explored whether th
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e different paying way of economics and psychology to participants, and the different stakes mad
e difference to the game result, and whether there was an order effect when the two games serve
d as awithin-subject variable. Results showed that the paying way and the stake made no differen
ce to the game result, but order effect existed. The study shed some light on fur?%[Sther studies usi
ng these two games.
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